
Accountants/Tax Services; Automotive F&I; Cash Advance/Check Cashing/Money Transfer Services; Health 
Care Plans/Health Insurance; Financial Institutions; Life Insurance; Real Estate

Accounting and Tax Services; Agricultural Insurance; Agricultural Banks; Auto Leasing & Financing; 
Auto Insurance; Banks and Credit Unions; Credit Cards; Health Insurance Carriers; Insurance Agents & 
Brokers; Mortgages; Real Estate Brokers and Sales

Auto Dealers (New & Used)

Coin; Credit, Tax

Financial

Finance Services; Insurance Agents, Brokers & Service; Investment Advice; Investors; Life Insurance; 
Loan Brokers; Mortgage Bankers & Loan Correspondents; Services: Consumer Credit Reporting, 
Collection Services

Credit; Financial; Insurance

https://www.rab.com/secure/viewArticle-thePitch.cfm?id=26292
https://www.rab.com/secure/viewArticle.cfm?id=32045&from=thePitch&cat=Professional%20Services
https://www.rab.com/secure/viewArticle.cfm?id=32044&from=thePitch&cat=Professional%20Services
https://www.rab.com/secure/viewArticle.cfm?id=31846&from=thePitch&cat=Professional%20Services
https://www.rab.com/secure/viewArticle.cfm?id=29614&from=thePitch&cat=Automotive
https://www.rab.com/secure/viewArticle.cfm?id=28444&from=thePitch&cat=Financial
https://www.rab.com/secure/viewArticle-thePitch.cfm?id=17207
https://www.rab.com/secure/viewArticle-thePitch.cfm?id=17207
https://www.rab.com/secure/viewArticle.cfm?id=28998&from=thePitch&cat=Financial
https://www.rab.com/secure/viewArticle.cfm?id=28446&from=thePitch&cat=Financial
https://www.rab.com/secure/viewArticle.cfm?id=19810&from=thePitch&cat=Financial
https://www.rab.com/secure/viewArticle.cfm?id=31520&from=thePitch&cat=Professional%20Services


Deeper dives into categories

• Includes additional information beyond 
Instant Backgrounds

• Designed to assist in driving sales on a 
local, regional or national level

• Delves into the current statistics, 
challenges and opportunities

Go to market and close the deal

• Includes PowerPoint presentation full of 
ideas sellers highlight the various ways 
that radio can help drive traffic and 
sales.
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Information to start conversations and position 
yourself as a true marketing professional

• Insights into lines of business to tie to your 
listening audience

• Who, what, when, why and how consumers take 
action, purchase preferences and more

• Links to trade associations, publications, etc.



Co-op is a cost-effective way to 
minimize marketing expenses and 
media costs. 

• Boosts ROI goals by reaching 
more of an advertiser’s potential 
customers.

• Increases impact of a local 
advertiser’s efforts by including 
big name brands within their ads.

• Expands an advertiser’s exposure 
and brand awareness without 
expand their ad dollars.



Information that answers your 
prospects’ question of when they 
should advertise aka HOT months

• Sales trends for key advertiser 
categories; identifies periods 
within the annual sales cycle 
where clients must advertise

• Based on three-year trends data 
from U.S. Dept of Commerce 
data



Provides guidance on how much 
advertisers should spend

• Sales revenue trends compared to 
advertising spend by category

• Can help justify sales proposal and 
ad campaign costs



Lists national holidays to quirky 
events.

• Full 2023 available

• Downloadable as a PDF and 
searchable online

• Can be used for both prospecting 
and for creating ideas for existing 
advertisers

• Remember to plan ahead


